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Common financial goals

e Saving and investing for

retirement

e Saving and investing for

college

« Establishing an
emergency fund

e Providing for your family

in the event of your
death

¢ Minimizing income or
estate taxes

Financial Planning--Helping
Y ou See the Big Picture

Do you picture yourself owning a new home, starting
a business, or retiring comfortably? These are a few
of the financial goals that may be important to you,
and each comes with a price tag attached.

That's where financial planning comes in. Financial
planning is a process that can help you reach your
goals by evaluating your whole financial picture, then
outlining strategies that are tailored to your individual
needs and available resources.

Why is financial planning important?

A comprehensive financial plan serves as a
framework for organizing the pieces of your financial
picture. With a financial plan in place, you'll be better
able to focus on your goals and understand what it
will take to reach them.

M 1nvestment Planning M Retirement Planning
M Tax Planning
M Estate Planning

M Education Pla nning

Insurance Planning

One of the main benefits of having a financial plan is
that it can help you balance competing financial
priorities. A financial plan will clearly show you how
your financial goals are related--for example, how
saving for your children's college education might
impact your ability to save for retirement. Then you

can use the information you've gleaned to decide how

to prioritize your goals, implement specific strategies,
and choose suitable products or services. Best of all,
you'll have the peace of mind that comes from
knowing that your financial life is on track.

The financial planning process

Creating and implementing a comprehensive financial
plan generally involves working with financial
professionals to:

« Develop a clear picture of your current financial
situation by reviewing your income, assets, and
liabilities, and evaluating your insurance coverage,
your investment portfolio, your tax exposure, and
your estate plan

» Establish and prioritize financial goals and time
frames for achieving these goals

¢ Implement strategies that address your current
financial weaknesses and build on your financial
strengths

* Choose specific products and services that are
tailored to meet your financial objectives

¢ Monitor your plan, making adjustments as your
goals, time frames, or circumstances change

Some members of the team

The financial planning process can involve a number
of professionals.

Financial planners typically play a central role in the
process, focusing on your overall financial plan, and
often coordinating the activities of other professionals
who have expertise in specific areas.

Accountants or tax attorneys provide advice on
federal and state tax issues.

Estate planning attorneys help you plan your estate
and give advice on transferring and managing your
assets before and after your death.

Insurance professionals evaluate insurance needs
and recommend appropriate products and strategies.

Investment advisors provide advice about investment
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options and asset allocation, and can helpyouplana  Common questions about financial
strategy to manage your investment portfolio. plan ni ng

The most important member of the team, however, is .

you. Your needs and objectives drive the team, and ~ Vhatif I'm too busy?

once you've carefully considered any Don't wait until you're in the midst of a financial crisis
recommendations, all decisions lie in your hands. before beginning the planning process. The sooner

Why can't 1 do it myself’? you start, the more options you may have.

) . Is the financial planning process complicated?
You can, if you have enough time and knowledge, but

developing a comprehensive financial plan may Each financial plan is tailored to the needs of the

require expertise in several areas. A financial individual, so how complicated the process will be

professional can give you objective information and depends on your individual circumstances. But no

help you weigh your aiternatives, saving you time and ~Matter what type of help you need, a financial

ensuring that all angles of your financial picture are professional will work hard to make the process as

covered. easy as possible, and will gladly answer all of your
questions.

Staying on track

The financial planning process doesn't end once your
initial plan has been created. Your plan should
generally be reviewed at least once a year to make
sure that it's up-to-date. It's also possible that you'll

What if my spouse and | disagree?

A financial professional is trained to listen to your
concerns, identify any underlying issues, and help
you find common ground.

need to modify your plan due to changes in your Can I still control my own finances?
personal circumstances or the economy. Here are Financial planning professionals make
some of the events that might trigger a review of your  recommendations, not decisions. You retain control
financial plan: over your finances. Recommendations will be based
« Your goals or time horizons change on your needs, values, goals, and time frames. You

decide which recommendations to follow, then work

*  You experience a life-changing event such as with a financial professional to implement them.

marriage, the birth of a child, health problems, or a
job loss

* You have a specific or immediate financial
planning need (e.g., drafting a will, managing a
distribution from a retirement account, paying
long-term care expenses)

* Your income or expenses substantially increase or
decrease

* Your portfolio hasn't performed as expected

* You're affected by changes to the economy or tax
laws

Pursuant to IRS Circular 230, We are providing you with the following notification: The information contained in this document is not intended to (and cannot) be used by
anyone to avoid IRS penalties. This document supports the promotion and marketing of New England Financial products and services. You should seek advice based on
your particular circumstances from an independent tax advisor. New England Financial, its agents, and representatives may not give legal or tax advice. Any discussion of taxes
herein or related to this document is for general information purposes only and does not purport to be complete or cover every situation. Tax law is subject to interpretation and legislative
change. Tax results and the appropriateness of any product for any specific taxpayer may vary depending on the facts and circumstances. You should consult with and rely on your own
independent legal and tax advisers regarding your particular set of facts and circumstances. This document is provided to you for informational purposes only, and is not intended to
represent any specific product or service offered. Unless noted, insurance policies and annuity contracts contain exclusions, limitations, reductions of benefits, surrender charges and
terms for keeping them in force. Not all strategies or concepts can be used with all products offered. You may need to check with your representative to determine whether any limitations
(administrative or otherwise) may apply. This material reflects the law established under The Tax Relief, Unemployment Insurance Reauthorization and Job Creation Act of 2010 ("Act").
Among other changes, the Act temporarily establishes minimum exemption amounts of $5,000,000 per person for federal gift, estate and generation skipping transfer tax (together
referred to as "transfer tax") purposes, establishes a maximum transfer tax rate of 35% and provides for portability of the estate tax exemption between spouses. These changes,
however, are only in effect through December 31, 2012. Unless Congress enacts new legislation, on January 1, 2013 the transfer tax laws will revert to the laws (e.g. exemption amounts
of $1,000,000 and generally 55% maximum tax rates) in effect in 2001. At this time it is not clear what steps, if any, Congress will take to revise the transfer tax laws for years beyond
2012. Changes in transfer tax exemption amounts and transfer tax rates may impact the appropriateness of any transfer tax planning strategy or product sale. Securities products,
including mutual funds and variable annuities are sold by prospectus, which is available from your registered representative. For information about a securities product please obtain a
prospectus and read it carefully before you invest to consider investment objectives, risks, charges, and expenses. This material is prepared by Forefield, Inc. New England Financial and
its affiliates are separate entities from Forefield, and do not guarantee the accuracy of the information presented. Any calculations contained in this document are for hypothetical
purposes only and may be calculated off information you provide. Performance figures are for illustrative purposes only, do not represent actual past or projected future investment results
and do not guarantee future results. Unless noted, costs are not included, and may reduce projected figures. Results should be used as educational and may not contain all variables
specific to your situation. Please see your representative for questions specific to your own situation. New England Financial is the service mark of New England Life Insurance Company,
Boston, MA 02116 and New England Securities. Securities products and investment advisory services are offered through registered representatives and investment advisor
representatives, respectively, of New England Securities Corp., Member FINRA/SIPC and a registered investment advisor, 501 Boylston St., Boston, MA 02116. New England Financial
is a MetLife company. L0211160197[exp0112][All States][DC]
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